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Marmon Announces 
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New Line for 1933 
With Price Revisions 





Two-Passenger Convertible Coupe 
Five-Passenger Convertible Sedan 
Seven-Passenger Sedan 
Seven-Passenger Limousine 


Chassis 


Oct. 


Indianapolis, 
pany is today announcing its 1933 line, which comprises the 
sixteen-cylinder job, with many improvements and refine- 


ments. 
reduction of $925 
sedan. 


°33 Marmon Sixteen Prices 


Body Style 
Five-Passenger Sedan ...... ee 
Two-Passenger Coupe ..........ce0e 
Five-Passenger Two-Door Coupe 


Five-Passenger Close-Coupled Sedan 


Including Tax Price tion 
oceend ficcce GOMae $5,700 $875 
stc0o Se 5,700 875 
‘epeccce. Se 5,800 875 
éeecces. Se 5,850 875 
seentes. Se 5,950 875 
ecaeaen 4,975 5,900 925 
5,175 6,100 925 
4,925 5,800 875 
3,750 4,375 625 


Above prices for cars with complete standard equipment, including 
all accessories, with two spare tires, tubes and metal tire covers. 


Prices have been revised for this line, 
having been made in the seven- -passenger | 
The new sixteen is now in production and will be 


New F.O.B. 
Price Not Old F.O.B. Reduc- 


a maximum | 


presented to the general public at special salon exhibits 
staged in the principal cities throughout the country this 


month and next. 


In announcing the new offering | 


TOLEDO DEALERS 


George C. Tenney made a state- 
ment in which he said that this 
new line marks the dedication 
Marmon of its entire production to 
operations in the fine car field ex- 
clusively. 

No basic changes have been made 
in the 1933 Marmon sixteen. Re- 
finements are to be noted every- 
where, both within and on the ex- | 
terior. 

The 200 horsepower all-aluminum | 
engine has been retained. 

Among the new exterior features 
of the car are two-tone paint com- 
binations of high-luster finish, new | 
molding stripe and wheel treat- 
ment, streamline lamps mounted on | 
the front fenders, forward mounted | 
horns beneath the headlamps and | 
rear fender moldings of chromium | 


finish. The interior of the car has| | 


been made richer by new paneling | 
of doors and tailored interior fin- 
ish: better treatment of leather 
seaming cord which defines seat 
and cushion 


passenger comfort. 

Ap unusual interior note is the 
adaptation of the new opalescent 
finish to the instrument ‘panel, 
which gives this panel a luster in 





(Contnued on Page 2) 


TIRE SHIPMENTS UP: 


PRODUCTION DROPS 


| Huebner, 
New York, Oct. 17.—Shipments of Howard Bensman, 


pneumatic casings for the 
of August amounted to 2,654,863 cas- 
ings, an increase of 10.4 per cent.) 
ever July this year, but were 46.5 | 
per cent. below August, 1931, accord- 
ing to statistics released by the Rub- 
ber Manufacturers’ Association, Inc.., | 
Saturday. 

This organization reports produc- 
tion of pneumatic casings for Au- 
gust to be 3,089,201 casings, a de- | 
crease of 146 per cent. under July 
this year and 20.9 per cent. below 
August, 1931. 

Pneumatic casings in the hands of 
manufacturers August 31 amounted | 
to 6,658,974 units, an increase of 7.4 


per cent. above July 31 stocks, but 
were 25.1 per cent. below August | 
31, 1931. 


The actual figures are as follows: 
PNEUMATIC CASINGS | 
Shipments Prod'n Invent’ry 
1932. .2,654,863 3,089,201 6,658,974 
1932. ...2,404,095 3,616,829 6,202,856 
1931. .4,959,984 3,905,925 8,896,296 





August, 
July, 
August, 





by | 






Under Act of March 3, 1879 













17.—The Marmon Motor Car Com-| 


LAUNCH CAMPAIGN 


Toledo, O., Oct. 17.—Cheered by 


| the fact that the past sixty days 


| gain of 53.7 per cent. 


registered the first substantial up-. 


turn in business since 1929, the To- 


| ledo Automotive Trades Association 


has launched an aggressive cam- 
paign for the ensuing year. 
“September this year showed a 
over Septem- 
ber a year ago,” said Thomas J. 
tomotive group. “This, plus the fact 
that the month of August registered 
the first increase in more than three 
years, 
year 1933 will see a definite improve- 
ment in business.” 
At a meeting of 
trustees of the local 


the board of 
automotive 


| group this week Waldo Shank, head 
contours and deeper | of Shank-Cobley, Inc., distributor of 


cushions and springs, which add to | Willys and Willys-Knight cars, was | 
| vember 1. Mr. 


elected president of the Toledo Au- 
tomotive Trades Association. 


James Henahan, president of the|S¢11 automobiles 


Henahan-Chevrolet, Inc., was named 
vice-president, and Thomas Cooper, 
who has been secretary of the as- 
sociation for a number of years, was 
re-elected secretary-treasurer. 

New trustees, elected for a two- 
ear period, are: James Henahan, | 
Waldo Shank, Clarence Ertel, At- 
wood Battery Company; James 
Huebner 
Grand Motor 


month | Sales, and Thomas Cooper, trustee 
j}at large. 
| Holdover trustees are: A. H. 


(Continued on Page 2) 


Auto Supply; | 


| Cooper, secretary of the Toledo au- | 


NEW YORK, 





CANADIAN CHIEFS 
DISCOUNT EFFECT 


Windsor, Ont., Oct. 17.—Automo- 
bile manufacturers in the border 
cities, after preliminary examination 
of the new tariff schedules with 
Great Britain, today expressed ...¢ 
opinion that the effect on the in- 
dustry in Canada would be negli- 
gible. The free entry of British cars 
and motorcycles into Canada is not 
regarded with any concern. 


Imperial conference is seen as likely 
to promote the sale of Canada’s pri- 


market for Canadian automobiles. 
Wallace R. Campbell, president of 
the Ford Motor Company of Canada, 
that Great Britain had not done 
mobile duties into that country, 
which remain at 222-9 per cent 
from Canada and 331-3 per cent. 


from 
| countries. 





Mr. Campbell was not 
to whether the free entry of British 
| cars would lead to the marketing of 
the eight-horse power 
Ford in this country by his com- 
pany. Ford of Canada 
marketing the small English car in 
| other parts of the Empire. 

| D. R. Grossman. vice-president 
and general manager of the Stude- 





(Continued on Page 2) 


HOKANSON TO RETIRE 
AS NASH DISTRIBUTOR 


leads us to believe that the | 


Milwaukee, Wis., Oct. 17.—Rudolph 
| Hokanson, veteran automobile dis- 
tributor and head 
of the Nash Sales 
Company in this 
city, is retiring 
from business No- 
Ho- 
kanson started to 


built by Cc. W. 
Nash in 1909, when 
the manufacturer 
was with Buick, 





| and Mr. Hokanson 


and his brother, Rudolph Hokanson 
Emil, were in business in Madison, 


| distributing Buick cars throughout 


southwestern Wisconsin. 

A new Milwaukee organization, the 
Nash Frint Motors Company, headed 
by L. D. Frint, former Oldsmobile 
distributor, has been named distrib- 





(Contineed on Page 2) 


OF TARIFF CHANGES 





The chief advantage of the new | 


mary products, such as lumber and | 
wheat, and thus improve the home | 
| 3.6 per cent, 
Ltd., appeared a little disappointed | 


something for Canada on the auto- | 
the United States and other | 
prepared to make any statement as | 


English | 


is already | 


September New Car Sales Gain 
In Late Returns; Trucks Ahead 






5 Cents. 12. Per Year. 





Commercial Unit Sales Reverse Normal Seasonal 
Trend in Twenty-Nine 


States a 


Detroit, Oct. 17 


tion of interesting trends. 

slump, commercial vehicle sal 
of August totals. Passenger 
decrease under August, 
receiv ed are showing consider 


EMPLOYMENT SHOWS 
3.6 PER CENT. GAIN 


Washington, Oct. 17.—A gain of 
in employment in the 
| major industries in Septem‘er over 
August, accompanied by an expan- 
| sion of 2.6 per cent. in pay rolls, is 
reported by the Department of 
| Labor. 

The canning and preserving in- 
dustry led in the expansion of em- 
ployment, the department said, and 
there were substantial advances also 
in anthracite mining, retail trade, 
bituminous coal mining and manu- 
| facturing. 

Twelve of the fourteen groups of 
manufacturing industries reported 
increases in employment and pay 
rolls over the month interval, the 
textile group reporting the most 
pronounced gains in each item, 14.1 
per cent. in employment and 23.4 
per cent. in pay rolls. The two 
groups reporting decreased employ- 
ment and pay rolls (transportation 
equipment and rubber goods) were 


affected largely by the curtailed 
operations in the automobile in- 
dustry. 


WHOLESALE PRICES 








utors of Nash automobiles in the! prices for 


|level of wholesale prices of com- 
| modities rose slightly from August 
|to September, 
jcent below the level of a year ago, 


GAIN IN SEPTEMBER: 


| total 


Washington, Oct. 17. The general) 


but was still 8% per 
the Bureau of Labor Statistics an- | 
nounced today. 

The index number of wholesale 
commodity prices as computed by 
the Bureau of Labor Statistics of the | 
United States Department of Labor | 
shows a slight increase from August, 
1932, to September, 1932. This index | 
number, which includes 784 com- | 
modities or price series weighted ac- 


IN MAJOR INDUSTRIES 


|as anticipated. 


| ingot 


nd D. C. 


.—The latest report from R. L. Polk & 
Co. on motor vehicle sales in September give further indica- 


Instead of the usual seasonal 
es actually are running ahead 
car saJes, while they show a 


in the later reports now being 


ably greater volume than was 


*the case in the early returns. 


, Passenger car sales in thirty-one 
states and the District of Columbia 
in September show a total of 49,651. 
This compares with 58,403 in August. 


Commercial car sales in twenty- 
nine states and the District of Co- 
lumbia in September amounted to 
8,279, which compares with 7,974 in 
August, , 

If the ratios hold for the rest of 
the states, September passenger car 
sales should show a total of about 
78,500 units. This compares with 
93.457 in August and with 124,903 in 
September of last year. 

If the ratio of commercial vehicle 
sales in September compared with 
August holds for the remaining 
states, the total for the month will 
be about 15,300 units, as against 
15,081 in August. This reversal of 
normal trends in commercial sales 
is something that has happened 
only once before in the past six 
years. This_occurred in 1930, when 
September truck sales exceeded 
those of August. 


AUTOMOTIVE STEEL 
BUYING STILL LAGS 


Youngstown, O., Oct. 17.—Steel 
manufacturers in the Youngstown 
district for the most part remain in 
the waiting stage as far as their 
automobile steel consumersare con- 
cerned. A few plants have received 
orders in the last few days, but the 
increase in volume of new 
business has not been quite as great 
Valley trade au- 
thorities for several weeks have not 
been impressed with the district’s 
ability to show a sharp gain in 
production during October. 
For the last three weeks district 
steel mill operations have not varied 
appreciably. 

District mill operations this week, 
based on ingot output, are estimated 
by valley trade authorities at 20 
per cent., against 19'2 per cent. last 
week, The present rate is the 
highest in three months and com- 


cording to the importance of each! pares with the 25 per cent. average 
article, and based on the average | for this same week last year. 

the year 1926 as 100,| November buying of sheets and 

oes strip is expected to exceed that of 

(Continued on Page 2) | October, which so far has shown @ 

en -|small gain over September. Mis- 





|cellaneous industries are more active 


in taking steel than the automobile 
partsmakers to which the heavier 


|shipments normally are sent. Hopes 
|that automobile producers are regu- 
|lating output to give their own em- 


ployees work during the winter 


|}months continue to bolster senti- 





THE MARMON SIXTEEN, Series 1933, five-passenger sedan. 


Le Baron 


Wheelbase 145 inches. 


Custom body by 


{ment here. The approaching election 
j}apparently is not a factor in district 
{mill schedules, the larger steel com-~- 
panies unwilling to lift output for 
any reson except a genuine increase 
in demands. 

Several sheet plants resuming pro- 
duction recently are continuing to 
operate, but more than three fourths 
of the disirict sheet capacity .re- 
mains idle, 
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Sales Improvement Noted 


In Four Cities in Texas 





San Antonio, Tex., Oct. 14.—Auto- 
mabile sales in the four principal 
cities of Texas showed a slight im- 
provement in September over Au- 
gust, according to figures compiled 
and furnished by the San Antonio | 
Automobile Trade Association, 

In Dallas total sales of passenger | 
cars and trucks were 562, against 577 














for September, 1931, or 97 per cent. 
of last year’s sales. Forth Worth 
showed a slight dropping off in sales 
for the month of September over 
August, but had an excellent month 
in August. Houston and San Anto- 
nio both showed slight improve- 
ments. 

Individual sales for the four cities 


——_—____—-»are as follows: 








Dallas Ft. Worth Houston San Antonio Total 

Make— Cars Tr’ks Cars Tr’ks Cars Tr’ks Cars Tr’ks Cars Tr’ks 
ee 8 a 8 1 13 
Buick 7 4 17 16 a4 
Cadillac ... 2 ; ; és es ae 1 = 3 a 
Chevrolet ..... 198 22 68 12 150 42 51 15 462 91 
CHATTER access 4 4 8 9 25 
ee 4 ix 4 is 2 oa 10 o 
BOOED cecctvee 6 4 6 8 3 2 1 22 8 
eee 4 5 1] 10 30 ‘a 
Federal Truck. . + as is ; i A 2 ce 2 
0 re ee 17 20 77 11 186 47 80 9 516 87 
Franklin ; a 1 3 
G. M. C. Cabs. 20 ; 7 20 
os me. ©, Tr’ks .. 2 1 3 : <i 
Graham 5 es 8 4 17 
Hudson 1 1 1 2 5 
Hupmobile 1 ; 2 ; 4 ; 3 ia 10 
International , 5 5 6 2 oi 18 
La Salle ...... 2 <a 2 
BAMNODER .cccccs 5 1 vid ] 7 
MEER boc see's a 1 3 7 nd 
Oldsmobile .... 7 a 3 3 13 ae 
Packard ...... 2 2 2 2 8 ‘ 
Pierce Arrow .. 2 was 3 ‘ 5 ‘ 
Plymouth ..... 16 1] 13 8 49 
Pontiac ....... 12 1 15 12 40 
So aS see 0% 1 “i 2 ‘ 3 
Rockne ....... 12 4 20 ak 7 43 " 
Studebaker 8 1 7 2 11 27 2 
Willys-Over. 4 1 Je 7 4 7 19 ' 
Miscellaneous ; 3 1 4 

MED se ceden 509 653 194 32 474 104 235 29 1412 218 

Grand tot'ls.. 562 226 578 264 1630 


From the above figures it may be‘ 
seen that all cities reporting showed | 
activities in all well known lines. | 
Attention is called to the excellent | 
showing of Chevrolet in Dallas, 
where sales not only exceeded those | 
of Ford, but also exceeded Chevro- 
let sales for the same period in 1931. 
Ford sales in all four cities showed | 
gains over those for the month of | 
August. 

Total sales in the four sales for 
August were as follows: Dallas, 476) 
cars and 42 trucks; Fort Worth, 209} 
cars and 29 trucks; Houston, 482} 
cars and 81 trucks, and San Antonio, | 
225 cars and 28 trucks. -| 

For September, 1931, total sales in | 
the four cities above mentioned were | 
as follows: Dallas, 469 cars and 108} 
trucks; Fort Worth, 201 cars and 47 
trucks; Houston, 496 cars and 148) 
trucks, and San Antonio, 307 cars| 
and 70 trucks. 

For August, 1931, sales in these 
cities were as follows: Dallas, 538 
cars and 66 trucks; Fort Worth, 254) 
cars and 48 trucks; Houston, 655 | 
cars and 147 trucks, and San An-| 
tonio, 429 cars and 64 trucks. 

Increasing activity is noted in sales | 
of all makes of cars in the four} 
cities and a consistent, although | 
gradual, improvement is anticipated 
throughout the remainder of the| 
year. Dealers look forward to a 
marked increase in sales during 
1933, pointing to the fact that both 
pleasure car and commercial sales 
have been low for three years, and 
that there will be a large replace- 
ment market open as soon as busi- 
ness revives. 


WISCONSIN TRUCK MAKERS 


REPORT INCREASED SALES 


Milwaukee, Wis., Oct. 17.—Truck 
companies in the Milwaukee area 
report increasing inquiries and 
purchases. The Four-Wheel Drive | 
Auto Company at Clintonville re- | 
cently received orders for five more 
large trucks. This firm is among 
the ‘Wisconsin companies. which | 
went out energetically after busi- 
ness throughout the depression and 
got it. With no bonded indebted- 
ness, the company finds itself in 
strong financial position and has | 
just paid the regular 3 per cent. 
semi-annual cash dividend on capi- | 
tal stock. | 

The Sterling Motor Truck Com- | 
pany here noticed a marked im- | 
provement in service operations and 
used truck sales during August and | 
September, according to H. C. 
Keenan, vice-president. In the 
last few days, Sterling has experi- 
enced an upturn in cash accounts. 


MARMON PRESENTS 
NEW LINE FOR °33 


(Centinued from Page 1) 
contrast to the background against 
which it is mounted. 

Principal mechanical improve- 
ments are the addition of the latest 
type of selective ride control 


which includes a steel outer drum, 
adding greatly to the rigidity of the 
drum and providing effective cool- 
ing surface. The ride control is 
operated by a small lever located 
just below the instrument board. 
By adjusting this lever the driver 
may regulate his ride to any con- 
ditions. 

Certain changes have been made 
in the construction of the frame de- 
sign of the LeBaron custom-built 


bodies, including the use of steel | 


members, which add to the rigidity 
of the door mounts and eliminate 
possibility of squeaks due to flexing 
in body frame joints. 

The 1933 Marmon sixteen line in- 


cludes eight body styles on the 145- | 
These body styles 


inch wheelbase. 
are the five-passenger sedan, two- 
passenger coupe, two-passenger 
two-door coupe, two-passenger con- 
vertible coupe, five-passenger con- 
vertible sedan, seven-passenger 
|sedan, seven-passenger limousine 
and five-passenger  close-coupled 
|}sedan. All bodies are custom-built 
|by LeBaron. A wide variety of 
paint, trim and upholstery combi- 
nations is offered. 


R. E. OLDS MAY BUILD 





Grand Rapids, Mich, Oct. 
Entrance of Ransom E. Olds, presi- 
dent of Rec Motor company of 
Lansing, into the electric refrigera- 
tion industry is indicated by the 
announcement today that he had 
obtained an option on the Kold- 
Hold Electric Refrigeration Company 
plant at Greenville, near here. 





STEEL PLANTS SPEED UP 
Steubenville, O., Oct. 17.—Stepping 
up operations to approximately 75 
per cent., six additional hot mills 
started production this week at the 
Yorkville mill of the Wheeling Steel 
Company. Twelve mills of the com- 
pany were started Monday morning, 
while orders have been posted to 
light the fires for another six, put- 
ting eighteen of the company’s 

twenty-four mills into operation. 


" TOLE 


and | 
the use of a new type of brake drum 


ELECTRIC REFRIGERATORS | 
17.— | 


CANADIAN CHIEFS 
DISCOUNT EFFECT 


(Continued from Page 1) 


| baker Corporation of Canada and 
president of the Canadian Automo- 
| bile Chamber of Commerce, though 
{che automotive tariff changes of 
|slight importance to Canada. The 
greatest benefit to this country 
would be the increased prosperity 
that might be expected because of 
enlarged markets for primary prod- 
ucts, he said. 


‘*! John D. Mansfield, president and 


general manager of the Chrsyler 
Corporation of Canada, Ltd., said 
that so far as he could see the new 
tariff’s meant little to the automo- 
bile industry so far as Great Britain 
was concerned. 

His customs department was 
studying the South Africa agree- 
ment. 


| 
| 
| 





Gotiredson Company, 


OF TARIFF CHANGES 


| 


; Walkerville, | 
6 | truck and bus builders,estated that | 





SPARKS from DETROIT 
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Chrysler Shows His 
tk tk 
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Latest Baby 


o* 






* * 





Geo. Graham Spreads Cheer 
* * 
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Chris Sinsabaugh—Detroit Editor 





HE other side of Walter Chrysler is the one we Paul Prys 
saw when we answered the first 1933 roll call to see the 
Frank L. Mitchell, president of the | first of the new crop and learned that the new Plymouth 


will be a six and that the big corporation has definitely quit 


for some months his company had | the four-cylinder field. 


been studying the possibility of us- | 
ing English engines in its product.! |, 5 2 cae = Dive : 
The removal of the duty on such en-| directing the activities of his vast domain—we saw the 





gines quite possibly would lead to 
some business. 


DO DEALERS 
LAUNCH CAMPAIGN 


(Continued from Page 1) 
Draime, Safety Tire Company; John 
Hupman, International Harvester; 
Edgar T. Keller, Edgar T. Keller 
Motor Sales; V. J. McGranahan, 
Toledo Automotvie Equipment Com- 
pany, and John J. Whalen, Whalen 
Tire Service, Inc. 

The association meets each Fri- 
day in the Toledo Club to discuss 
and work for the interest of the 
automobile business and the car 
owner. It has been one of the out- 
standing organizations in Ohio in 
the fight against an exorbitant tax 
upon the car owner. 


-HOKANSON TO RETIRE 
AS NASH DISTRIBUTOR 


(Continued from page 1) 
{territory formerly served by Mr. 
Hokanson’s company, which includes 





of Minnesota. ; 


him such veteran automobile men as 
Edward Thelen, M. W. Libhart and 
E. M. Jordan. Mr. Frint went into 
| the automobile business in 1908 and 
is a past president of both the Mil- 
waukee Automotive Trades, Inc., and 
Wisconsin Automotive Trades, Inc., 
dealer organizations. 


WHOLESALE PRICES 
GAIN IN SEPTEMBER 





(Continued from Page 1) 


averaged 65.3 for September as com- 
pared with 65.2 for August, showing 


an advance of about two-tenths of | OV 


Wisconsin, upper Michigan and part | 


; __ | rials being worked over; no old machinery being used. 
Mr. Frint will have associated with | 


It wasn’t the chairman of the board or the millionaire 


| engineer, the enthusiast, the creator, the man directly respon- 
|sible for the development of a new model in which he has so 





much faith that already he has invested more than $9,000,000 
in the way of design, engineering and factory retooling, con- 
fident he has sensed public economic demand and is giving 
that public what it wants. 

ck T* ce 

WITH NO LOSS of dignity, but displaying the pep of a 
young engineer, this new to us Chrysler bubbled over with 
enthusiasm. He had nursed the baby for two years, had 
taught it to creep, then walk. Now it is out of long dresses, 
its teeth cut and ready to go out into the world under its 
own power, plus floating power. 

And when he took the new baby out of its crib for the 
inspection of newspaper men, who pride themselves on being 
hard boiled, he it was who did all the explaining and talking 
about the new job. It was a Walter Chrysler conducted pre- 
view. 

* * ~ 

“FOR TWO YEARS the six has been coming through 
and I must confess I have enjoyed watching its develop- 
ment,” declared the head of the house. ‘“We’ve spent more 
‘on research and engineering on this six than at any time 
since 1928, and I’m proud to say that everything in it is new, 
Everything has been changed; there’s no old stocks or mate- 


“I’ve been run ragged through all this. I come here 
from New York every other week. When the Wolverine 
drops me at the station, I come directly to the plant. Once 
inside, I am in my element. I sit in conferences, I’m button- 
holed by my boys, eager to show me what’s been done since 
my previous trip. I’m kept on the run far into the night, 
and usually it is 2 o’clock the next morning before I get to 
my hotel for the first time since my arrival. ¢ 

“T start back for New York tired but happy, but as I head 
east I start counting the hours until I get back. This sort of 
work thrills me—it’s the greatest thrill I get out of the auto- 
mobile business—action.” 

i * - * 

THREE YEAR AGO, when George M. Graham was 
president of the Toledo Chamber of Commerce and a Willys- 
erland vice-president, the Detroit Adcraft Club visited its 


1 per cent between the two months.| brethren in Toledo and, before leaving, invited George Gra- 
When compared with September,/ham to run over to Detroit and make a talk before the club— 


1931, with an idex number of 71.2 a| 
decrease of 8% per cent has been | 


recorded in the 12 months. 


|RAILROADS DELAY 


STORE DOOR DELIVERY | George now is one of our crowd, 


New York, Oct. 17.—The railroads 
| serving New York announced yes- 
| terday that under authority granted 
| by the Interstate Commerce Com- 
|mission and the Public Service 
Commission they would postpone 





until November 17 the effective date 


inally scheduled to start on Monday. 
The postponement was made be- 
cause of exceptions to some details 
made by the Interstate Commerce 
Commission. 

The Long Island has meanwhile 
started this service with Railway 
Express Agencv facilities, and the 
Pennsylvania Railroad, which con- 
trols the Long Island, has started a 
trailer service to Manhattan. 


CLASSIFIED ADVERTISEMENTS 
IN THE AUTOMOTIVE DAILY 
NEWS BRING RESULTS 


of store-door delivery service orig- | 


some time. This some time did not come until last Friday’s 
| luncheon of the Detroiters. George Graham was the speaker, 
'but it was not as a Toledian that he faced his audience here; 
|it was as vice-president of Rockne, a Detroit institution, and 


* * * 

IT WAS A MIGHTY FINE SPEECH, an inspirational 
|one, and the orator of the industry was at his best, with his 
‘theme, ‘“‘Now That the Worst Is Over.” He started with a 

merry quip about the advantages he was enjoying talking to 
| advertising men without interruption. “I can’t do it in my 
own office,” he said. 

Getting serious, he declared his belief that the worst is 
over and that we must adopt ourselves to new economic con- 
ditions. The golden days are gone, and we are pioneers 
again. There’s a new definition for success. Today the suc- 
|cessful man is one who outsteps his fellows economically, has 
adequate meals and whose debts are not increasing. 

* * * 

GRAHAM TOLD THE ADCRAFTERS they must 
identify their market. The rich are the newly poor, he wise- 
cracked, and the market will be found in the great middle 
class, whose salaries run from $2,500 to $20,000, which will 
spend the money to justify the advertising. Next year will 
be just what salesmen and advertising make it, is his opinion. 





This department is devoted to the interests of the retail sales divi- 
sion of the industry. Salesmen, this is your department. Automotive 
Daily News wants you to get something from this department that will 
help you in your work on the firing line. It wants you to pass on 
your own experiences, success, failures to help your brother salesmen. 





let us get it ready for publication. Your achievement or your mistake 
may help another salesmen to make sales or avoid errors that cost 
you commissions, 

Dealers read this page. 





Give us the benefit of your reactions on 





these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 








This Is How One Dealer 
Maneied a (sels 


“Mr. Chisel” is a person with whom practically every 
automobile dealer and salesman comes in contact with sooner 
or later, and often quite frequently. He has multiplied in 
numbers since what is sometimes referred to as the current 
economic readjustment set in, He is the chap who has heard 
that car dealers get huge commissions and he wants his 
share. _ 

Specifically, Mr. Chisel is a form | 
of racketeer. He has a relative or 
a friend wito is thinking about buy- 


ing a car. Mr. Chisel assumes the | 
title of agent for his prospect-friend | 
and goes the rounds of the dealers | 
to see where the best harvest lies. | 
He tells the dealers that he knows 
of some one who is going to buy a} 
car, and bow much would the sale| aunt would do exactly as he told 
be worth to them? | her to because he was her favorite 

To the credit of the automobile; nephew. When I asked him if 
industry, the various Messrs. Chisel| there was anything he objected to 
have not, in the aggregate, succeeded | about the Pontiac he said that he 
in getting rich, but they have been| disapproved of the principle of V 
successful in making of themseleves| engines. I then asked him what 
a Grade A, 100-proof nuisance.| cars he thought were the best and 
There are more of them than meet | he named two makes in the highest 
the eye. Some do not openly demand | price bracket. I pointed out that 
money for influencing a sale that is 
probably aiready made, but they ex- 
pect and cemand a “break” when | 
they have cars of their own to turn 
in, or some other opportunity for a 
little mild graft presents itself. 

R. E. Pellern, head of Uncas Mo- 
tors, Inc., 321 Main St., Norwich, 
Conn., Pontiac dealership, tells the 
story of a Mr. Chisel he encountered | 
and how this owner of an itching | 
palm was set back a few pegs. |terview with both the 

“A woman prospect came into the| her nephew. It was an interesting 
showroom one day to look around | meeting. I placed the nephew be- 
and after a long talk and much ef-| fore his aunt in his true relation 
fort I convinced her that a Pontiac|and at the end the aunt capitulated 
8 was what she wanted. My efforts|completely. I pointed out to her that 
was rewarded by her paying $100/by depositing the money she had 
down. |made a contract which honor re- 

“A few days later I heard from|quired her to keep. 
this woman to the effect that she “Mr. Chisel faded from the pic- 
had bought a car in a higher price|ture. The woman took the Pontiac, 
bracket, saying that she had really | became a steady service customer 













“I was doing some _ extensive 
thinking about the matter when in 
came a young man who introduced 
himself as a nephew of the woman 
in question. He wanted to know 
what commission I would allow him 
if his aunt should take the Pontiac, 
which stood at $1,400, including the 
$100 already paid. 

“This Mr. Chisel told me that his 



















and he dropped that subject. 
“There are a lot of things that a 


such an approach, and the state- 
ment that we paid no such commis- 
sion as he asked was the mildest 
part of my discourse. I gave him 
both barrels. 

“A little later, following the mat- 








Send in your story in the form of a letter, or even a postal card, and | 


both of these makes had V engines | 


dealer can say to a man who makes | 


ter up, I succeeded in getting an in-| 
woman and/ 
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‘| YOUNG RADIATOR 
COMPANY GOING 


| 


! 


Racine, Wis., Oct. 17.—The Young 
Radiator Company of this city re- 


ports that production of varied cop- 


,| per heat transfer products continues 


|at an advanced level over first half 
jof year. A large force of former 
|employees was taken back in July 
; and continued with steady overtime 
|and part night shifts in several de- 
partments. 

Added to the previous products of 
engine cooling radiators for cars, 
trucks, tractors and power units, 
unit heaters and copper cabinet 
home radiation is a new line of cool- 
ing equipment for restaurants, rooms 


and public buildings, as recently an- | 


nounced. A new type electric heater 
and complete series of new type 
blast coils will soon be placed on 
the market. 

The engineering department and 
research laboratory of the Young 
company has been continued with- 
out reduction in personnel, and the 
new products, data produced and de- 
velopments announced are the an- 
swer of this foundational activity. 
F. M. Young, president, states that 
sales are chiefly made on their 
ability to understand the needs of 
the trade of the several fields they 


serve, which is probably best attested ; 


to by the volume of business this 
concern has done on new model 
radiators, in the air-conditioning 
field and the excellent success en- 
joved by the heating division of this 
company in the sale of its products. 





| distributor for Hudson and Essex in 
| the Birmingham d 


istrict. 
* * ” j 
Brown Chevrolet Company has} 
|moved to a building in South 


Guntersville formerly occupied by 
the Norton Motor Company. 
| - 


NEW JERSEY 


The Willard Sulzberger Company, 
| Passaic, reports that the Ford open- 


air salon it is conducting at Main | 
and Chestnut Streets has been at- | 


| 


tracting considerable attention. Sev- 


eral sales have resulted. 
* - * 


The Barrett Tire Shop, Inc., Cam- 
den, had a big display of its mer- 
chandise in the recent Camden 
County Home Show in Convention 
Hall, A substantial increase of busi- 


ness in 1932 over previous years is | 


reported by William Rothman, man- 
ager, 


STRONG IN 1932 


Used Car Selling Prices 


Automotive Daily News in this department offers for 
the benefit of its dealer and salesmen readers a compilation 
|of prices at which used cars have within the past few days 
been offered for sale by reputable dealers in various cities. 
These prices will vary on condition and from other causes. 
They are not presented as being the exact prices at which 
these models should be sold, but simply as the prices at 
which they have been offered for sale by dealers in the 
various cities. Other cities will appear in subsequent issues 


of this paper. . ; 
Detroit, Mich. 
1931 





| 








1930 1929 1928 
SE. wnawdetecsscenees 450-695 265ccp or eoce 
Buick (Light) ...cscess 545 285-415 125-285 eece 
| Buick (Medium) ........ 645-650 sie esas 
Dipeeet, CEE? scccescvesser 645-895 vr 295 eoee 
SE  6osceseceestees ahaa 1650ccp 545 eres 
CS ere erry 1850cp 7S ae osee 
| Cadillac 16 ..........000: 1695 eA eeas ine: 
CROUTOISE cccccccccncee 269.50c-385 185c-275 95cp-145 45cp-95 
Crete 6 scccccvcccccvs 495 295b-395cp 195c-345 146cp-185r 
it Me is ckistesressecse 335-385b 295 cata evce 
PM ¢isevevessepeeves 395 195 95-195v eves 
Pe Ce spctdacveecionnsce be 545 ee aaa sees 
SEE. hese Kevceadoncvceds 260c-345cep 145-195c 45-95 35cp-48c 
OSs Sen skbewadwes ober 185¢-295 135r-195cp 65t-85cp occe 
[CEE © ccccvicccoteses 295-345 235 125-195 eevee 
SE ccc acessarene se 395-440c =: 195c - 3.45 nae pees 
 O ceéuvceecons 450-550 reaels 275-295 een 
DM «i¢¢esbvirenseess 975 7T95cp-895 365-650 ecee 
SE 6 do 050-06 i 1085 cat Pat 350 
SE «65 cdednendtiasde <a 165ep-245 etee 
GU Nn cdcvuendeteds cs 195-295 rd 98c-175 
aide kes ae's ews 395 snares 
i Pe, <tngeewnekses 650 oe er oece 
PT « csca¥abkensone 245-285cp 165 145 
POMMIOMG © ccsccscrscccses ace 285c-365 ; oe 
Ce <cnestcaeeres 395-595d 285c-395d 165 126¢ 
DT saxesedecnetacwes 1250 695-785 325-475 225 
PeCe cc ccccccecoseccocece 895 awe aa ecce 
[PEPEOUER cccccccacsovere 135¢-165 115ep-145 eose 
OEE. oe din cdeseeriees 96.50-145 gee ian’ 
PROD cccccccscincccccvccons wees ° 195 125cp 
| Studebaker Dictator ..... 475-494.50r 445 onke 
| Studebaker Commander.. 595 395 eh cece 
| Studebaker President.... 695 350 245-300d eoce 
| Willys-Knight 6 ......... : 05 
| Willys-Knight 8 .,....... 285 i Pb ee 
| Willys-Overland ........ 95 65 eece 


d-De luxe. c-Coach 
t-Touring. r-Roadster 
| the car is a sedan. 


cp-Coupe. ccp-Convertible coupe. b-Brougham, 
Where no distinguishing mark follows the price 











‘ager of the Harrington-Hudson | baker dealership of 31 Crosby St., 
|Company, 333 Trumbull St., Hart- | Danbury, has been elected first vice- 
|ford, for seventeen years, has left | president of the Bald Head Club of 
the company to conduct his own | America, “the jolliest club in Amer- 
business, the Burkhard Service Com- | ica,” which held its twentieth an- 
pany, at 54 Hicks St., Harford. | nual banquet and election recently 
‘ |in Bridgeport. 
cd 


> - 


wanted one of the make she men- | 
tioned anyhow instead of the Pon- 
tiac. 


and later was instrumental in hav- 
ing two of her friends purchase cars 


from me.” 











DealerA 





IOWA 
The Sieg-Fort Dodge Co., Fort) 
Dodge, automotive equipment, was) 





ctivities 











the opening of a used car lot at 359 
Spring St., under the management 
of Earl Hodge and J. B. Towns. 


William Hufnagel, Chevrolet deal- Hobart F. Perrin, for five years 
er, North Bergen, says that new, |general manager of. the Capitol 
used car and truck sales this fall | Buick Company, 80 Washington St., 
have shown remarkable increases. | Hartford, leaving in 1929, has joined 
Use car stock has been reduced to|the Hartford investment brokerage 
the lowest point in many years. house of E. A. Robinson & Co. He 

SoS. 2 | was connected with a Buick dealer- 

George Laessig, president of the | ship in Worcester, Mass., from 1911 
B. D. L. Motors Corporation, Chev-| + 1924, when he came to Hartford. 
rolet dealer, Unity City, announces * * ¢ 
that he has taken on the dealer-| A, Homer Fillow, head of the Fil- 


ship for Delco Heat, an oil bumer.| jow Automobile Company, Stude- 
o ° t 


Automotive Replacement Parts | 
Company of Vineland, known for | 











Waterbury dealers have been 
much encouraged by the positive 
statement of local insurance agents 
that there is no likelihood of an in- 
crease in automobile insurance rates. 
For from lending support to rumors 
of a jump, several agents expressed 
jan opinion that the rate might be 
| cut, particularly on liability policies. 
| Any increase in the present high 
| premium rate in this district would 
have seriously affected car sales. 





host to a large number of dealers) ; > 2 8 
in this territory at a one day sales) Whitehall Chevrolet Company an- 
and entertainment session at their) Ounces the appointment of J. D. 
offices 325 Central avenue and at| Mitcham as retail sales manager. 
Wakonsa Hotel. The meeting, in| Mr. Mitcham has been a member 
charge of six factory representative. Of the retail sales staff for the past 
was largely attended by representa- two years and his promotion is in | 
tives of firms in northwest Iowa. recognition of his splendid sales | 
a record, 
Members of the Cedar Rapids, ° 
Iowa, Kiwanis club were entertained 
at their weekly luncheon by the| UTICA, N.Y. 
Rapids Chevrolet Co., in the Mont-| R. E. Gigliotti, formerly associated | 
rose Hotel. with a showing of a with the firm of Streeter, Kauth & 
sound film embracing the manu-| Gigliotti, Inc., has taken the direct | 
facture of an automobile from the | dealership for the sales and service | 
raw material to the finished ma-/ of Hudson-Essex cars at 764 Rutger 
chine in operation. St. Associated with Mr. Gigliotti | 
* * | will be T. A. Perritano, in charge | 
The O’Dea Motor Co. lith and, of sales, and H. J. Pudney, service | 
Locust Streets, Des Moines has| manager. 
been named as the authorized Ford | 
sales and service agency in down- | W. W. Garabrant, Franklin dealer | 
town Des Moines, according to an| at 834 Union St., was chosen second 
announcement made by George, vice-president of the Empire State 
O’Dea, president. The O‘Dea firm) Automobile Association at the re- 
has been in business in the capital | cent state gathering at Niagara 


city for more than 18 years | Falls. 
. o - 


ATLANTA, GA. 
McClain-White Motor Company, George M. Collum, with show 
West End Ford dealers, have in-| rooms at 21st Street and Avenue H, 
vaded the downtown territory with | Birmingham, has been appointed 





ALABAMA 


* | 











its service, is going to render still | 
faster service by the addition of a | 
motorcycle to its delivery depart- 


ment. | 
. . 


KENT 
AUTOMATIC 


[the formal opening, visitors were 


CONNECTICUT | 

H. Campbell, sales manager for 
the Austin Chevrolet Company, 82 | 
North Main Street, Norwich, reports | 
that since July 1 sales of both new | 
and used cars have been better than | 
during the previous six months. | 
The trading ratio has been higher | 
during the year to date than for- 


merly, he said. 
7 * 


The Crossley Chevrolet Company, 
Inc., operated by Philip M. Crossley | 
and Wellesley C. Hanney, has moved 
from Bridge Street, Groton, to Main 
Street, Niantic, where a 24-hour ser- 
vice policy has been inaugurated. 

* ” * 


‘our OWNED ANO 
by th 















occupies its own 


for stor 
the day, the mo 


upwards. ++ 
Expert repairs o 


Julian L. Williams, Buick dealer | 
of Norwich, has opened his new | 
showrooms and service shop at 29 
Town St., Norwich Town. His 
former building at 25 Town St. was 
destroyed by fire last spring. At 


KENT 
GRANO CENTRAL 
44 ST. near THIRD 


treated to cookies, doughnuts, cider 
and apples. 
- 


John L. Burkhard, service man- | YOUR - CAR: NEVER, “TOUCH 


GARAGES new york 


LEY GARAGE CORPORATION 


The last word in convenience 
and safety for your car: 


compartment: 
offers every opportunity * 
age ~by the hour, 


with or without service.’ 
Rates #152 monthly and 


ofcars.*** et * e ee oe 


Tel. MUrray Mell 20460 





OPERATED 
¢ 


particular 
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COLUMBUS CIRCLE 

61 ST. and COL. AVE. 
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Taking Care of the Excess 


ee the boom years from 1926 to 1929 American 
industry, fired with enthusiasm, with ambition and 
undye optimism, over-reached itself. It listened to dulcet 
slogans, such as “A chicken in every pot,” not to mention 
“Two cars in every garage.” In common with individuals, it 
Saw poverty banished from this country of ours and it sensed 
continuously increasing demand for its products by a pros- 
perous people, constantly learning new ways of spending its 
increasing income. 

The concrete result of this period of, alas, unfounded 
optimism, was an expansion of production facilities which 
may today well amaze us. Industries in this country gen- 
erally today have production facilities to supply a demand 
many times larger than any which is now on the horizon. 

Our own industry this year will produce somewhat under 
1,500,000 motor vehicles. If income and buying power gave 
the automotive industry the “go ahead” sign, it could turn 
out at least 8,000,000 vehicle units. In other words, our 
industry is ywnning at less than 20 per cent. of its maximum 
capacity. We need not weep over that when we remember 
that the steel industry is now at about 16 per cent. of capacity 
and has been far lower in its operations during the summer 
just past. 

But the point remains that American industry generally, 
and our own particularly, since there lies our immediate 
interest and bread and butter, today has a vast acreage in 
unused plant capacity. Great blocks of factory space now lie 
idle, but unhappily not wholly immoble, since they represent 
overhead, which continues in bad times as in good. 

We must squarely face the fact that no signs now on 
the horizon point to any impending revival that will boost 
demand up to a point where it can absorb maximum produc- 
tion of our plants. Our own industry has done magnificently 
in making its operations efficient enough to take up much 
of this slack, but still great spaces of idle plant capacity leer 
out at us. What is going to be the answer? 

The obvious answer to this problem of plant capacity 
that cannot be used because of decreased demand is to vary 
the product. By that we mean seek other products for which 
there is a demand to manufacture in the idle factory space. 
This is not always an easy matter to arrange, but solutions 
of any real problem seldom are simple. 

We have recently noted a case in point, wherein a com- 
pany has solved its temporary problem of waste capacity in 
u way that seems to point to future prosperity. 

The Reynolds Spring Company of Jackson, Mich., in the 
past had a good part of its business in automobile body 
springs, seat springs and other units that go into the making 
of motor vehicles. As the production of motor vehicles fell 
off this company naturally felt the pinch. It began to have 
excess manufacturing capacity, which, as idle overhead, was 
xu drain on the company’s resources. 

Casting about for something that would absorb this 
excess capacity, the company officials hit upon the idea of 
producing household equipment from bakelite. This material 
is light, non-shattering and lends itself to the production of 
such items as spoons, bowls, cups, saucers, boxes, funnels, 
salt and pepper pots, cigarette boxes and a host of other and 
similar articles in everyday use in almost every home. 

They began production of this new line some four 
months ago, and today the products are being distributed 
through some 700 retail stores. The plant in Jackson is 
operating on a twenty-four-hour day, seven days a week. In 
September 350 additional employees were put to work, and 
it is stated that by October 22, 800 more people will be work- 
ing in the plant than were employed on September 1. 

We offer this example simply as an actual case where a 
company has found a way to employ its once excess plant 
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capacity on a profitable basis, 


Telephone CA nal 6-1000, 


| ee 





In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 


have you. 


Open to every one to say anything, anyhow, any time. The | 


communications printed in this department represent the ideas and 


opinions of our readers. 


They are not necessarily ours. If you have 


something to say on any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell the world. 





UPHOLDS MR. REEVES STAND 
ON USED CAR TRADING 


For the, 


Automotive Daily News: 
sake of emphasis, I will first state 
a fact we all know, but have ignored 
the placing of the cost: The new car 
owner or his agent is the person who 
receives the benefit of the transpor- 
tation the car delivers. Barring ac- 
cidents, there is a natural rate of 
depreciation of the vehicle while be- 
ing in or out of service. If an acci- 
dent damages the motor car, the 
owner is frequently reimbursed for 
the cost of his damages. In any 
event, the losses by damages, use 
and age of a vehicle should be borne 
not by the manufacturer, not by the 
wholesale or retail dealer, but by the 
owner. Such an economic conclu- 
sion seems fair to owner, manufac- 
turer and dealer. 


Automobile owners and commer- 
cial car owners have taken advan- 
tage of the laissez-faire in the motor, 
industry. Those burdens of depre- 
ciation due to use, age and accidents 
have largely been passed to the deal- 
ers and the manufacturers. Many, 
many dealers have lost profits, 
ruined their business in the uncon- 
trolled competition. Manufacturers, 
in some cases, have given large dis- 
counts to their dealers to aid them 
to overbid competitive dealers for 
used cars and trucks. ‘The public 
has been the profit taker. 

Let us change this. Let the public 
pay the used car bill. We must not 
stifle trade nor destroy competition. 
We should promote the sale of more 
new cars by discouraging the use of 
the old ones. The local situation 
should be in local hands. 

Dealers among themselves have 
met with little success in controlling 
the used car feature in their respec- 
tive communities. Manufacturers 
have carefully considered many 
plans. There are individual plans in 
operation by some manufacturers. 
Where there are plans to make some 
kind of a payment to the dealers on 
used cars that are junked, every new 
car buyer has paid something to the 
junking fund, and the dealer still 
carries the big load of the old own- 
er’s depreciation and pther losses. 

Dealers must realize that by close 
co-operation in their local communi- 
ties they can solve most of their 
problems. 

Mr. Reeves puts the used car value 
on a correct economic basis when he 
suggests that dealers pay no more 
for a used car taken in trade on a 
new car than the dealer would pay 
if he were buying the used car and 
not selling a new one. 

There are several ways of bring- 

| 
' COMING EVENTS | 








OCTOBER 
13-22—London, England. Olympia Show 
17-22—Atlantic City, N. J. National Hard. 
ware Association, Accessories Branch 


NOVEMBER 


11-19—Glasgow, Scotland. Motor Show 

14-16—Atlanta, Ga. Nationa! Tire Dealers 
Association 

15-17—Houston, Tex. American Petroleum 
Institute Meeting. 


DECEMBER 


2- $—Detroit. National Standard Part» 
Association Convention. 
6—New Orleans, La. Association o) 
Asphalt Paving Technicologists. 
5- 9—New York. Annual Meeting A $ 


M. 

5-10—New York. Power and Mechanica 
Engineering Exposition. 

5-10—Detroit. Third Annual Joint lrade 
Show, National Standard Parts Ars- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven 
tion Hall. 


JANUARY 


1-14—New York City. Nationa! Automo 
bile Show. Grand Central Palace. 

7-15—Les Angeles, Cal. Los Angeles Motor 
Car Dealers’ Association, twentieth 
annual show. 


16-23—Detroit. Highway and Buildin: 
Congress. 
28-Feb. 4—Chicage. National Automobilr 
Show. Coliseum. 
FEBRUARY 


11-18—Kansas City, Mo. Kansas City Mo. 
tor Car Dealers’ Show 

27-Mar. 14—New York City. Chemica) Ex- 
position, Grand Central Palace 


APRIL 


20-21—Cleveland, ©. Nationa) 
Association. 


Petroleur 





| 





| welcome partnerships 





ing about the necessary close co- 
operation that is needed. Dealers 
must have not only the natural busi- 
ness desire to be prosperous them- 
selves but they also must be imbued 
with the sincere desire to see their 
competitors prosper. 

Until most dealers can clearly 
demonstrate to their respective 
manufacturers that they are exer- 
cising every legitimate effort day 
after day, month after month, to 
develop every potential prospect 
into a possible sale, the manufac- 
turers, in my opinion, will not favor 
the closed-territory contract. 
must recognize that there are two 
very well defined sides to the sub- 
ject of exclusive territories. On the 
premise that the market belongs to 


the manufacturer and the dealer is| 


his medium in each locality for dis- 
tribution of the producer's products, 
then the future volume of business 
the manufacturer must do depends 
upon how continuous and stable are 
his dealer outlets. It is vital to the 
dealer and hazardous to the man- 
ufacturer to 
uncontrolled used car trading. 


Our paramount interest in solv- 


ing the used car problem is the wel- | 


fare and progress of the manufac- 
turer and his dealers, but granting 
a control of used car trade-in prices 
along the lines as suggested by Mr. 
Reeves so that there are no losses 
in this feature of a dealership, it 
does not follow that every dealer 
will then be successful. Competitive 
conditions and management play 
| their parts for success or for failure. 

Strong dealers advance the com- 
petitive position of a manufacturer. 
If dealers in their own local com- 
munities will band together to build 
up, not only their own individual 
businesses, but the strength of their 
united enterprises, they will be able 
to accomplish much in the control 
of the prices at which used cars 
should be taken in trade. 

A great many dealers right now 
need additional capital and might 
that would 
produce capital and assist in man- 
agement policies and help such deal- 
ers work together with their local’ 
competitors. 

It would seem that any cooperat- 
ive scheme among only manufact- 
urers toward a solution of this price 
problem is fundamentally unsound 
and subject to the consideration of 
the Federal ‘Trade Commission. 

Dealers properly organized can 
develop a plan that should guaran- 
tee that the consideration on dis- 
counts on new cars can eliminate 
the burden on new car prices set 
up for exclusive trading purposes. 

Dealers have seen business organ- 
izations in the automotive industry 
and in other industries unite in 
their efforts at obtaining business, 
financing and management control 
developed to the advantage of all 
concerned. While we can al] think 
of such united effort being carried 
through by large organizations, the 
same principle can be put into op- 
eration by the dealers in any com- 
munity, no matter how small or how 
large and carried out to the success 
of each member of the group. Such 
combinations almost invariably cor- 
rect abuses that have previously de- 
stroyed profits. 

Dealers can take a page from the} 
experience of such combinations. 
Dealers can also find in the organ- 
ization and procedure of some of 
the new credit corporations that 
have been formed in the last year 
or two, plans for 
businesses to 
working together in better harmony 
of obtaining enlarged credit facili- 
ties when needed, as well as solving 
many of the problems that are fre- 
quently reviewed in the publications 
of the trade. 

So, it seems to the writer, that 
until the dealers have utilized the 
facilities of local organizations and 


We)! 


continue permitting | 


adjusting their | 
take advantage of | 


by cooperation worked out plans 
that can only be for their benefit, 
there should be less demand for 
closed territory, manufacturers aid 
in the used car situation and look- 
ing to the local bankers for addi- 
tional credit relief. 

It seems very clear that the 
dealers have with their own power 
the opportunity of stabilizing their 
individual businesses and building 
their organizations so strongly that 
they, year after year, will be per- 
manent outlets for their respective 
manufacturers. 

Having been a dealer myself and 
having contacted with dealers for 
many years, I look at this whole 
problem with full sympathy for the 
dealers. Yet I feel like saying what 
some attorneys say to their clients, 
“If you can’t enter court with clean 
hands you haven't any right to hope 
for success.” So until dealers have 
given full cooperation to each other 
and apply the best business prin- 
ciples to their organizations they 
;are not justly entitled to ask for 
outside aid or justified in expecting 
| success, 
| ROBERT B. HAWKS, 

4503-4 Chrysler Building, New 
York city. 


NEW PO PORTABLE 
MICROPYROMETER 


The Westinghouse Electric re- 
search laboratories have developed 
a new portable micropyrometer de- 
signed to determine melting . points 
and viscosities of metals and alloys 
with the utmost accuracy. 

In operation a small test piece of 
welding slag or alloy is placed on 
the platinum strip, which is sus- 
pended from two insulated termi- 
nals, and current applied from the 
low-voltage winding of a step-down 
transformer. The heating chamber 
is gas tight, since the melting point 
determination are made in various 
atmospheres or a vacuum. Obser- 
vation is made by means of a micro- 
scope with a magnification of 100 to 
1, through a clear quartz window. 
When fusion is seen to begin, the 
current is shut off. 

Temperature is automatically re- 
corded on a chart by an ardometer 








(total radiation pyrometer) which 
collects the heat rays passing 
through a quartz window and 


focuses them on a disc containing 
thermocouples leading to the re- 
cording instrument. Readings are 
taken in millivolts and read in de- 
grees centigrade from a curve pre- 
viously plotted from readings taken 
|of metals and alloys with known 
| melting points. 

The instrument consists of a 
heating chamber in the form of a 
brass cap clamped by thumb screws 
to a brass base; a heating element, 
which is a platinum strip 0.5 inch 
Wide and 0.0005 inch thick: a 
microscope for viewing the begin- 
ning of fushion, and an ardometer 
for registering temperature. 

Control of the current is handled 
on the high-voltage side of the 
transformer; hence the current in 
the control apparatus is small. On 
the low-voltage side it has a range 
up to 40 amperes. A motor-driven 
rheostat, also operable manually, 
controls the voltage applied to the 
primary and provides a steady im- 
crease of current during a test. The 
motor speed may be varied to suit 
conditions. The micropyrometer as 
a unit is portable. 


PREVENTS LOSS OF 
ANTLFREEZE 


The rotary pump seal is made by 
the Smalley Accessories Corpora- 
tion, Chicago. It is a device guar- 
anteed by the manufacturer to 
|Prevent loss of these anti-freeze 
solutions, as well as permanently 
| end pump leaks and pump packing. 

Rotary pump seals have had six 
years’ service on industrial pumps 
before being offered to the auto- 
| motive trade. 

The manufacturer states that 
the rotary pump seal is easily in- 
stalled, with no holes to drill, and 
will outlast the car on which it is 
installed. 
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HOW CHROMIUM IMPROVES — |"°Por'Sct's#3*fon HYDROGENATION IN CONVERSIO 
CAST IRON OF PETROLEUM WASTES 


The General Electric Company 
has developed a new photoelectric 
relay for high speed operation. 
Charles O, Burgess of the Union Carbide and Carbon Pg apie) gine py te. onl : 
Research Laboratories, Inc., in a report made before the Hydrogenation is converting petroleum wastes into 
American Institute of Mining and Metallurgical Engineers at superior fuels and lubricating oils, P. J. Byrne, Jr., and E, 
the National Metal Congress in Buffalo, N. Y., last week, J. Gohr of the Hydro Engineering and Chemical Company, 
showed that small quantities of chromium produce several Elizabeth, N. J., and R. T. Haslam of the Standard Oil Devel- 
opment Company, New York, report in Industrial and Engin- \ 













ical type relay is employed. 

The device is expected to be of 
| greatest value in two general types 
| Of service; (1) where the operation 






for use in operations where speed 
beneficial effects upon the quality of cast iron. These 








is a limiting factor when a mechan- 
include greater 


paper: 
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Fig. 1—Effect of chromium on 


This study was initiated for the 
purpose of determining the influ- 
ence of small additions of chromi- 
um (0.25 to 1.00 per cent.) on the 
quality and resultant properties of 
cast irons of various foundry grades. 
The effect of small chomium addi- 


0.375 


cnn 


o-Tast i 
@-TestZ 
6- Suipcey Tests 





O50 
ast ] RON 


hardness. 


tions on cast iron was investigated 
with particular reference to casting 


strength, increased wear-resistance and | proceeds at unusually high speed 
greater hardness, with no adverse effect upon machining 
qualities, as will be seen in the following summary of the 









characteristics, hardness vs. section, 


strength, machinability, heat re- 
sistance and structure. Three sepa- 
rate types of cast iron were investi- 
gated: 


Table 1—Analyses and Physical Properties of Cast Irons 


Test 1 
Physical properties of 1%-in. bar 
12-in, centers 
Trans- Tensile 
Composition, Per Cent verse Strength, Brine)l 
No. of Total Comb Strength, Deflec- Lb. per Hard- 
Sample C c si Mn Cr P Lb. tion, In. Sq. In. ness 
1-A ..2.80 0.33 2.28 0.50 0.03 0.678 0.081 *2,300 0.12 25,200 152 
2-A ..2.78 0.41 2.42 0.50 0.26 2,900 0.15 29,600 176 
3-A ..2.83 0.63 2.80 0.50 0.37 2,800 0.14 30,600 185 
4-A ..2.93 0.83 2.22 0.50 0.52 2,800 0.11 29,200 192 
Test 2 
A 2.80 0.46 2.53 0.77 0.01 0.240 0.092 3,500 0.103 436.270 200 
B ....2.85 052 2.52 0.70 0.48 4,035 0.112 42,550 212 
C ....2.98 0.57 2.57 0.80 0.79 3,750 0.103 41.650 217) 
“Average of two tests ‘Average of three tests. 


Table 2—Effect of Chromium in Remelt Heats 


Physical properties of 1'%- 


in. bar, 12-in. centers 
Trans- Tensile 
Composition, Per Cent verse Strength, 
No. of Cr Tot#l Comb. Strength, Deflection, Lb. per 
Semple Added C c Cr si Mn Lb. In Sq. In. 
1-C .....Nil 2.48 0.40 Nil 2.35 0.52 2,550 0.083 28,975 
IBS ncces 0.50 2.38 046 046 2.60 3,350 0.095 40,050 
2-C .....-100 256 158 1.01 2.39 3,700 0.090 41,925 
la excess 2.09 Nil 2.25 2,200 0.12 
2-D .....0.64 2.67 0.63 2.25 2,675 0.11 


Other work has shown that 
pouring castings having very re- 
stricted or thin sections it may be 
advisable, as with pearlitic iron, to 
pour the metal hotter than in the 
case of ordinary gray iron. 

A number of cylindrical castings 
2% inches in diameter were sec-| 
tioned to determine porosity. It 
was noted that the presence of 0.50 
per cent. chromium resulted in a 
distinet decrease in porosity. No 
measurements of the relative dens- 
ity were made in the present series 
of tests, but other investigators have 
reported that small additions of 
chromium refine the grain and in- 
crease the density of cast iron. 
INFLUENCE OF CHROMIUM ON | 

HARDNESS 


As indicated in Table 1, the effect 
of chromium is gradually to increase 
the hardness when the iron is cast 
in standard arbitration bars, 1.20 
inch in diameter. This change in 
hardness as influenced by chromium | 
content is shown in Figure 1. It is 
apparent from these curves that | 
given a cast-iron base with a hard- | 
ness of 145 to 165, the addition of | 
chromium increases the hardness 
progressively until, with 0.50 per 
cent, chromium present, it is about 





| ley are 





1 


190 to 200 Trinell. For purpose of 
calculat’-n, it may be assumed that 
each 0.10 per cent. of chromium in 
this type of iron causes a rise in 
hardness of approximately 8 to 10 


| points Brinell. 


When a cast iron has an original 
hardness around 200 Brinell the rel- 
ative increase in hardness on the 
addition of small amounts of chro- 
mium is apparently much less 
marked. This can be seen in the 
cast irons of test 2. 

A small addition of chromium is 
effective in preventing excessive 
softening of the cast iron in heavy 
sections, 

STRENGTH OF CAST IRON 
AFFECTED BY CHROMIUM 
ADDITIONS 

The curves in Fig. 2 illustrate the 
effect of small additions to chro- 
mium on the strength and the de- 
flection of the cast irons listed in 
Table 1. Results obtained by Ship- 
included for comparison 
The different grades of cast iron 
show varying levels of physica) 
properties, but in every instance 


AS 





eering Chemistry, a journal of the American Chemical 
Society. The process, which opens up hitherto disregarded 
petroleum resources to industry, is in commercial operation 
at plants in Bayway, N. J., and Baton Rouge, La. 

New products included a high-°————————_ 
flash safety aviation fuel of high 








and a relatively small amount of 
current is controlled by the relay, 
and (2) where the speed is less— 
although possibly still too great for | 
a mechanical type relay—and it is 
required that a _ relatively large 
amount of current be interrupted 
In the first class of service, the 
Thyratron tube would serve as a re- 
lay, while in the second, the tube 
would actuate a contactor. Among 
the suggested uses are the rapid 
sorting, selecting or registration of 
objects, high speed counting, etc. 














/ | oils of premium quality; second, 
anti-knock quality, and high/the conversion of paraffinic or 
solvency naphthas for use in the} aromatic gas oils into low-sulfur, 
manufacture of lacquers and var-| gym and color stable, high anti- 
nishes, ‘ f | knock gasolines without production 
“There are five major adapta-| of coke or tar. 

tions of the process,” the chemists santas ‘ 

state. “First, the improvement of Third, the alteration of off- 
low-grade lubricating distillates to| C0!" inferior burning oils. or light 
obtain high yields of lubricating |®S OS to produce low-sulfur, 

























Three electron tubes are used: a water-white kerosenes of superior 
photoelectric tube which picks up burning characteristics. Fourth, 
the light impulse and produces a/ tron tube, which acts as a relay,| the conversion of heavy, high- 






corresponding electric impulse; a 
Pliotron tube, which amplifies the 
electric impulse produced by the| direct or through the medium of a' 
photoelectric tube, and the Thyra-! contactor. 


producing properly timed impulses 
to operate electric devices either 


sulfur asphaltic crude oils and re- 
finery residues into gasoline and 
















(Continued on Page 8) 
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BUSINESS IS GOOD—EVEN TODAY '! 









Thanks to Hard Work, Good Management 
and the Cadillac-La Salle Franchise 






| 



















In almost every community, general business during 1932 has been sub-norma] 







Curtailed incomes have reduced retai] volume And the sales of fine motor cars 







But there is 





have suffered at least their proportionate share of this shrinkage 





one signal exception. Cadillac - LaSalle registrations have shown a notable increase im 





their percentage of the total fine car business Furthermore, many Cadillac- LaSalle vepre- 





sentatives have sharply increased their volumes — 1932 against 1931 And. finally, an 


impressive number of distributors and dealers have earned a good profit for the year to date! 









_.. Ifyou have read recent Cadillac advertisements in this publication, you have 






learned that this highly desirable situation prevailed in Toledo, in Denver, in New 







Orleans, and other territories And there are many more. . .. Under existing business 







conditions, such sales performance clearly proves two things First, fine-car buyers — 






weighing values as never before— are turning in increasing numbers to Cadillac and 


LaSalle. Second, the Cadillac-LaSalle franchise, having demonstrated its value in 








these stringent times, promises an even richer opportunity as the tide of business 







turns... . If you are seeking a pleasant, permanent, profitable business future, the 







Cadillac-LaSalle franchise offers much. It is open—in a few selected territories in 







which the volume and profit possibilities have been recently re-determined. .. . The 






fine-car business is good — even today — with hard work, good management, and the 





Cadillac-LaSalle franchise. If you are interested, communicate immediately with the 












the strength of the irons has been | 





(Continued on Page 7) 
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N. Y. Dealers Insurance 
Service Plan. Successful 


New York, Oct, 17, — The new 
dealers’ insurance service plan was 
put into effect by the Automobile 
Merchants Association of New York, 
Inc., March 1, 1932, since which 
time the handling of insurance re- 


pair work has been well standard- 
ized, thereby eleminating the diffi- 
culty and friction which once exist- 
ed and by the same token increas- 
ing the insurance repair work in the 
service stations of the subscribing 
members to the plan. A better un- 
derstanding has been built up be- 
tween the service managers and the 
insurance companies, the contact 
men and the adjusters, It has also 
tended to clear up a feeling of dis- 
satisfaction which existed in the 
past and has made for a closer and 
more consistent co-ordination of 
effort, 

The success of the whole move- 
ment, which in the final analysis is 
to keep the repair work and costs 
within legitimate limits, is attract- 
ing favorable attention elsewhere. 
Though the insurance agreement was 
originally designed only for the met- 
ropolitan territory, the results have 
become far reaching. Today it is 
not only operating in Manhattan 
and Brooklyn, but in Newark, Phila- 
delphia, Boston and Chicago. The 
experience in and around New York 


city has been sufficiently extensive | 


and thorough to convince other as- 
sociations representing dealer inter- 
ests in various parts of the country 








of the feasibility of placing the in- | 





surance agreement upon a national 
basis. 

Subscribing members to our pres- 
ent insurance service plan are nat- 
urally interested in the tangible re- 
turns which have been secured 
since the plan was put into effect. 
With this thought in mind a tab- 
ulation has been made of the records 
kept in the offices of the associa- 
tion. From this was extracted the 
period of March 1 to August 31, 
1932, against which the correspond- 
ing period of 1931 is compared. This 
period was selected because it cov- 
ers the first six months of operation 
under the new plan this year as 
compared with the corresponding 
six months under the old plan last 
year, 


March 1 to March 1 to 

Aug. 31, 1931 Aug. 31, 1932 
Number of insurance 
repair jobs on 
which due bills were 
cleared through the 

association ........ 210 509 


Total amount of re- 
pairs received ..... 
Miscellareous insur- 
ance repair jobs re- 
ceived for dealers 


$52,740.00 $80,677.00 


outside of N. Y. city None 46 
Total amount of re- 

pair business out- 

Side of N. Y. city.. None $25 628.00 


Number of new car 

sales resulting from 

adjustments ha’led No record 21 

These figures, of course, do not 
represent the entire amount of in- 
surance accident repair work han- 
dled in the service stations of the 
respective members. They include 
only those jobs on which due bills 
were submitted for payment to the 
association by the various insurance 
companies. 





It is interesting to note that there 
is an increase of almost 150 per 
cent, in the number of jobs handled, 
as well as an increase of 53 per 
cent. in the actual dollar value of 
repair business received. In reality, 
the benefits derived from our pres- 
ent plan of operation are greater 
than the figure would indicate. The 
increases shown were made despite 
an average drop in general repair 
business of approximately 25 per 
cent. this year over last year, a 
declining volume of new car deliv- 
eries and a general falling off in 
insurance renewals on older model 
cars in service in excess of 30 per 
cent. 

A survey of the monthly reports 
issued by the insurance department 
of the association, on insurance re- 
pair jobs secured through the direct 
efforts of George W. Neff, shows a 
Steady increase each month. We 
believe this is the best evidence that 
cen be offered as an expression of 
confidence on the part of the in- 
surance companies and the adjust- 
ers, that the dealers’ insurance serv- 
ice plan is working to their advant- 
age. The figures given below show 
the actual work which was secured 
through Mr. Neff’s direct contact 
with the insurance companies and 
the subscribing members to the plan, 
and does not include any repair jobs 
which automatically are sent to the 
respective service stations by the 
insurance companies: 


Month of March ......... $ 5,000.00 
. © BIE iicue ene 10,038.94 
™ ~ Me shaun od «+++ 14,582.00 
" * JUNG: scveccocss 16,4118 
° © Ge 34 i dhnedeees 16,409.37 
= ~ Mn \cwsesees 17,412.42 
(BR Ce er re ae $78,939.87 


In order to start our new plan off 


on a solid foundation it was deemed 
advisable to cooperate wholehearted- 
ly in all adjustments on which ques- 
tions arose, where it was felt Mr. 
Neff or the association could be of 
assistance even though they were 
outside the territory actually covered 
by our agreement. That this mis- 
sionary work has been productive of 
results is indicated by the steady in- 
crease shown each month in the 
amount of business received. 
been decided, however, that our 
efforts in the future will be de- 
voted almost entirely 


benefit of the subscribing members 
to the plan. .We are confident, 
therefore, the next six months will 
show up to even better advantage 


than the period covered in this re-| 


port. 


The insurance committee of the | 
Automobile Merchants Association | 


of New York consists of George 
Kloetzer, chairman; Henry Amon, 
J. Gfrorer, A. B. Lawrence, George 
Otto, B. Schwartz, 


TOWN BUYING OLD CARS 
TO BUILD SEA WALL 


Atlantic City, N. J., Oct. 17.—The 
borough of Longport, at the extreme 
lower end of Absecon Island, is buy- 
ing old automobiles for $5 each and 
dumping them into the ocean in an 
attempt to save the half-million- 
dollar sea wall from destruction. 
William Morse, a borough council- 
man, hit on the idea at a board 
meeting recently. The benefits are 


two-fold, he says. First, unsightly 
automobile “graveyards” are abol- 
ished; and Longport’s beach is 


saved. To date more than 275 ma- 
chines have been utilized. 


to further | 
building up our contacts for the} 





Appointed 


VIRGINIA 
Rockne — Crowgey Motor Com- 
pany; Wytheville; Joe Baker Motor 





It has| Company, Bristol; Gordon’s Garage, 


Timberville; Rockhead Service Sta- 
tion, Luray. 
WISCONSIN 
Studebaker— Mellen Produce Com- 
pany, Ashland. 
Rockne—Ross Johnson Auto Sales, 


Milwaukee; Bay View Auto Sales, 
Milwaukee; Midway Motors, Ke- 
nosha. 


NORTH EASTERN GROUP 
TO CONVENE OCT. 24 


Newark, N. J., Oct. 17.—The In- 
dependent Retail Gasoline Oil Deal. 
ers of the north eastern states will 
hold a convention at the Elks’ Club 


Monday, October 24. Representa- 
tives from Maine, Connecticut, 
Massachusetts, New York, New 
Jersey, Pennsylvania, Maryland, 


Delaware and Ohio will attend the 
convention. 

The gathering will close with a 
dinner followed by a mass meeting 
at Krueger Auditorium. An ad- 
dress will be made at the meeting 
by R. E. Williams of Chicago. He 
will speak on “Evils in the Petro- 
leum Industry.” Others scheduled 
to speak include Mayor Congleton, 
Commissioner William J. Egan and 
Benjamin M. Ratner, attorney for 
the Independent Garage, Oil and 
Allied Dealers’ Association. Frank 
Dale will preside. 











Cumulative New Commercial Car Registration Statistics, September, 1932 


Figures in this table are from R. L. 


Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, Ill, 


and New Jersey, which 


are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Metropolitan district figures compiled by Sherlock & Arnold are included in New York state total. 


Readers desiring county, city or town lists, or lists of owners in any given section, may obtain these-by addressing any of these three companies. 


previously, but it is given here complete for the convenience of our subscribers, 


Returns for today: Arkansas, Idaho, Indiana, Kansas, Louisiana, Missouri, Virginia and the District of Columbia 
In this table, 22 states and the District of Columbia 









States 
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Chevrolet 

















Federal 














La France- 
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Indiana 
























Some of this data has been published 


Commercial car figures do not include buses. 
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Overland 
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Willys- 
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Arkansas |__| 8s oe nee ee l |__102\Arkansas 
Delaware | | 14 | 14| 2 a. . | + © | 4 2, __—:39 Delaware 
Florida | | | __—*69 6 | | 88) 2/ 1| 7| | ] 5) | | 11) __ 189 Florida 
Georgia | | 76) 9| 2} ‘116 2] 6 27) 1 ] | 1| = 2 7|__ 250 Georgia 
Idaho | | 20 2,385 1| 5 | | 1 | ji . |_ 66|Idaho 
lilinois | 1| 169 20; 31f_ | 440) 8; 8 59 1| 2 ] a “42 4 7, __767 Illinois 
Indiana | 181 4 23 | | ‘148; 14 13 41 1| 1| 8 2] CS 2) 2) 453 Indiana 
Kansas | | 142 3 4| 1) 146 8 1) 34| | 1 1 7 | | 6 2 2) 354/Kansas 
Louisiana | " 85 2 6| |_| 1 | — se | | 4| 198 Louisiana 
Maryland . s | 4 97 2| 10 | 1| 61) 4| 10| 30) ee ee eee ae a 3 245\Maryland 
Michigan |. ] 175 4 21| 4, 267 17 1| SS ee LT ee ae 1| 6 _564/Michigan 
Minnesota | 134 11 15] 1| 118 | a | os ch ee Chr 2} 329/ Minnesota 
Missouri | | | _ 232 15 22 | 2; «270 11| 3| 46 | a. + -_— ** &- = @ | 6633. Missouri 
North Car. | — ee __225 1 8 | 129| 6 2 17 ee a ee ee ee l 13|_ 402\North Car. 
North Dakota| | | 30) 1 1| |__34| 3| | 2a ee ee ee ee | ___94)North Dak. — 
Rhode Island | 2i 24 se re 
S. Carolina | 53 8| 54) 6| en Ee ee ee ee 2}: 128/S. Carolina 
S. Dakota | [25 ; 1| l 11 1| l ee ee ee ee eS eee 
Utah | | 63 5| | 36| 1| a — ee ee ee eS ee 114\Utah ae 
Virginia — | 1| 157 9| 1] ‘191; 9| ae ee ee ee —— a Ue 2) 390 Virginia 
W. Virginia | 2| 76) ] 7 | 69) 3| . -—--; 7 ee eee ee ae |__175|W. Virginia 
Wisconsin re 111 8 15] 3| 111) 9 eae ee ee ee ee = a Wisconsin 
Dist. of Col. 7 4 51 7 ee ee ae anes ees i 

Totals | 14| 4, 2247 72} 213] 28| 2537; 120} 45| 476} 4| 22 2| 90 3| 4| 63 18 13 81 sid Totals 
Arkansas, 31 | } | 67 2| 56) 1) | 17; | | | | | | | 143 Arkansas, "S1 
Delaware, ‘31 L | | 28 1| 34| 1| | 9) | 2 l Pe a ee ee 76 Delaware, , “3h 
Florida, 1931 | 140 4| 1} 195 1| 13) | 2 l | i] 1] | 358|Florida, 31_ 
Georgia, 1931 | 3 1 196 Ti] i| 173 5 | | 20) | 1) | ee ee 3|__ 427|Georgia, $2 
Idaho, 1931 |_| 69 6| | 716 6 17 | 1] 7 1. |. 1) | 4| 3]  187|Idaho, 1931 
Illinois, 1931 su; )#2=CSCOG 2) 355) 40) 53 | 5) 426) 55 | | 84) | 6| i4) 2) i| 17) 4) ~®#«12) 47| 1 1120|Ilinois, 1931 
Indiana, 1931 | l 5 438 6 48 | | 395 3 } 87 | i3) a 13) | ~—Co 2) 1076Indiana, ‘31_ 
Kansas, 1931 |_| 1121 4 13] | 117 ; 14 | 7 | ry 6 ii] _298/Kansas, 1931 
Louisiana, “31 |_| 208 2 20 | 1) 205) 4| } 48) | 1] 2] | y 2 1 1| 496 Louisiana, ‘31 
Maryland, "31 we 3 144 4| 5 | 1| 132| 11| | 33] 3| 1| 1| 16 1} 3) 8 2 9| 378 Maryland, '31 
Michigan, “31 | — | 340 2 | 6| 503] 28 | 56) 3| a7 ii) 3). 7 11|  1041|\Michigan, '31 
Minnesota, °31| | __ 170 13} 14] 2} 190} 4 | 58) | 1| 1| 10) 1| 4 i 8 6 486 486|Minn., ’31 
Missouri, 1931 | | 4! 905 14 23 | 3| 334 12] j 65, i| 3 l 14 1] | 6 2)CS)SSC*ai|~~S«8 5 |Miisourri, ‘31 
N. Car., "31 | 2| 458 1) 19 | [328] 6 | 32 | 3] 6 a a — B72\N. Car., 1931 
North Dak, °3i| "| |___ 43 mee 45) | | 31 ] | ee | |__|] 3] __129|Nor. Dak. “Si 
Rhode Isl, “3i|_ __1| 3) 35, 3] ~~ 3) —S=«d;CC(‘cwwi:~«*‘ae) |. #1, a) sdTYSCSC~S~<‘CSsSstsSS””t~S”S”SCSCSSSC“‘«é‘a*C*C*é SM, 
ae en ee eee 3, 243/S. Car, 1931 
S. Dakota, | 3 | | 48 4 5] 1| 27) 1| | 24| | | ] | 4) ] 1 1) 116\S. Dak., ’31 
Utah, 1931 | | 57 | 5| | 86) Scientia a | | | 13] j il 1 2; 179/Utah, 1931 
Virginia, 1931 | 2] [267 " 13 | 1) 226) 7] j 2| 4] 2) | 5 | 2) _'1|__ 566 Virginia, "31 
W. Vir., "31 | | 1; 84 yy 1 i| 6 | 8| 1] 7; 1| 255|W. Vir. ‘31 
Wisconsin, | _ “Bay | i224) 15) ae | [2 ~~ Qi| 37] | 2) | 10] 13) 577|Wis., 1931 
D. of Col., "31 ae [117) +18] 4| 4a 7|  214\D. of C., "31 
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3963 117 321] 4182} 241} *| 720) 23} 16| 103} 152| 10219) Totals, 31 


~~ *Combined with Bicekway a 



















| 
| 
} 
| 


| 
| 
| 
! 














AUTOMOTIVE DAILY NEWS, TUESDAY, OCTOBER 18, 1932 





HOW CHROMIUM IMPROVES 


CAST IRON 


(Continued 


increased by the _ addition 
chromium, This improvement in 
strength varies from 5 to 31 


cent. in the present tests and 


further confirmed by tests on the 
cupola heats plotted in Fig. 3, and 
the laboratory heats listed in Table | 


2. The deflection is 
higher than that 
iron until the chromium 
0.50 per cent. 


HEAT RESISTANCE 


cent. chromium were 
three hours at both 650° 
C., and furnace-cooled. 

650° C. treatment, 








STRENGTH IN 


741a5 Gas 
% CHROMiIyM_IN 


Fig. 2—Effect of chromium on 


the presence of 0.52 per cent. chro- | 
mium prevented softening, the final 
The 


Brinell hardness being 192. 


1S | 


of the unalloyed | 
exceéds 


the specimens 
were examined in regard to struc- 
ture and hardness. It was found that ' 


0.375 


from Page 5) 


of | siderably increases the wear resist- 
ance of cast iron is widespread, and 
per | this metal has been frequently added | 
resist | 
tests were per- 
herein des- | 
. |cribed, but Klingenstein has shown 
in general | the market effect of chromium on 
lowering abrasion loss. This is evi- 
a chromium addition of 
It has been demon- 
: cast 

The series of cast irons of test 1/irons are particularly suitable for 
containing from 0.03 to 0.52 per) castings subject to sliding ,wear at 
annealed for 
and 750‘ 
After the | WACHINABILITY 
Closely connected with the hard- | 


irons that must 
No wear 


the irons 


|to cast 
abrasion. 
|formed on 


ident with 
| 0.4 per cent. 
| Strated also 


that chromium 


elevated temperatures, because 


their resistance to heat. 


(Continued on Page 8) 
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AST RON 


physical properties. 


STEEL FROM JUNKERS 


same stabilizing influence was ex- | 


hibited to a lesser degree 


per cent., 


by | 
chromium contents of 0.26 and 0.37 | now rusting 
a hardness of 168 and 
180, respectively, being maintained. 


That every old automobile hulk 
in a vacant lot or back 
|road will soon disappear entirely was 
predicted by engineers attending the 


of 


The chromium-free iron submitted | National Metal Exposition held in 
to this same treatment showed 4 | Buffalo last week. 
drop in Brinell hardness to 140. | ‘These hulks will be converted into | 
The influence of chromium on | new steel through use of a new form | 
preventing excessive softening Was/of briquetted ferro-alloys exhibited 
even more evident after the 750 deg. | by Electra Metallurgical Company, 
Centi. treatments. The hardness Of |/in Niagara Falls. 
the chromium-free iron fell to 110,) Not only will this development 
while with 0.26 per cent. chromium | giq jn clean-up campaigns in al- 
present a Brinell hardness of 140,| most every locality in the country, 
and with 0.52 per cent. chromium, a ‘but it will also help to produce 


|} and bending tests and this may be 


Production -- Engineering 





A method of testing the amount 
of distortion in the rear axle as- 
sembly has just been evolved by the 
Hudson Motor Car Company, and is 
used to check the rigidity of these 
parts. 

Sample rear axle assemblies are 
taken from production and clamped 
to a special] steel frame. Seven dial 
gauges are mounted so as to register 
distortion down to one ten thou- 





it after the job is finished, collets 
are rapidly worn smooth along their 
burred gripping edges. 

The Enterprise Tool and Gear 
Company of Detroit, Mich., manu- 
factures collets with inserts of 
Haynes Stellite, a very hard, abra- 
Sion-resistant alloy of cobalt, 
chromium and tungsten. 

The ability of an alloy, such as 
Haynes Stellite, to retard the rapid 
wear usually encountered in such 
machine parts is resulting in the 
adoption of hard-surfacing metal 
either in the form of cast inserts or 
welding-rod applications made either 
by the oxy-acetylene or electric arc 
process. Since the base metal of 
this alloy is cobalt instead of iron, 
it retains its inherent hardness even 
up to a red heat. Consequently 
parts subjected to abnormal! friction 
do not soften and lose their abra- 
sion resisting quality upon becoming 
overheated, it is claimed. The great- 
ly increased service life of such 
equipment leads to decided econo- 
mies in both production and re- 
placement costs and insures satis- 
factory performance many times 

| longer than when ordinary steel is 
used, 


| UNIVERSAL TESTING 


| Interesting Distortion 


| trol in one hand. 





Test 





sandths of an inch. The rear axle 


shafts are put under a tremendous | 


twisting load by means of weights 
at the end of long levers. 

These gauges immediately show 
the strength of the assembly under 
stresses which are far in excess of 
those encountered in the operation 
of the car. Photo shows a, axle 
shaft; b, steel frame; c, clamps 
holding gauges; d. dial gauges. 


DILL AIRLINE GAUGE 


The new Airline Gauge, just an- 
nounced by the Dill Manufacturing 
Company of Cleveland, incorporates 
a number of new features. It permits 
gauging all types of tires, including 
the new low pressure balloons, as it 
records pressures all the way from 
five to 135 pounds. 

The dual handles have been en- 
gineered so that 
them together inflates the tire. Re- 
lease them and the gauge (C) in the 
upper handle (B), visible through 
an unbreakable Pyralin window, 











Simply pressing | 








It's FUN 


To Fly a 


STINSON 
And Good 


Business, Too 





Profit by the experi- 
ence of other automo- 
bile distributors who 
have purchased a 
'plane. 


They found that while 
they were saving time 
‘contacting their own 
organization and call- 
ing on_ prospective 
‘dealers, they could 
also learn to fly. It’s 
-asy in a Stinson; al- 
‘most as easy as learn- 
ing to drive a car. 





shows the pressure and tells when | 


the tire is over inflated. It is only 
necessary to depress the handles 
half way to deflate the tire to the 
exactly correct pressure—full con- 
It is all so simple 
that it becomes instinctive and al- 
most automatic after one has han- 
dled the Airline Gauge a few times. 

The quick acting coupling (A) 
built into the lower handle provides 
for the easy attachment or removal 
of the entire gauge from the airline 
hose. In this way the gauge may 
be quickly disconnected for safe 
keeping when the service station is 
closed. It is equipped with an au- 





MACHINE 


The Steel City Laboratory is put- 
ting out a new model of its universal 
testing machine. The feature of this 
device is its flexibility in that both 
pulling heads are adjustable, per- 
mitting the testing of a great va- 


riety of materials. 
A table may be had for transverse 


tomatic air shutoff. 


‘It cuts down the cost 
‘of owning a plane, to 
be your own pilot, and 
you will enjoy flying 
‘the plane yourself. 


‘When you have busi- 
‘ness trips to make, 
combine business with 


| Man. 


The gauge is attached to the hose | ] G h 
leading to the chuck by a swivel| Pleasure. set there 
joint (E). The swivel joint pro- a‘ 
vides a complete universal joint ac- faster. Out-distance 


tion and permits operating the han- 
dles at any angle or in whatever | 


competition. Cover a 
position is handiest for the service | . - x 
There is no twisting of the | wider territory. Get 
hose and this freedom. of motion — 5 
allows .the quick attachment of the | f ay orable publicity. 

‘Be comfortable, re- 


chuck to the valve stem in any posi- 
tion. 
The Super Service Air Chuck (D) 


Brinell hardness of 180 was retained. 
This influence of small amounts of 
chromium on preventing excessive 
softening assumes particular signifi- 
cance when heat treatment, such as 
annealing to remove casting strains, 
is necessary. 

In Fig. 4 is shown a series of 
curves illustrating the growth of the 
cast irons containing 0.01, 0.48 and 


0.79 per cent. chromium when al- | 


ternately heated and cooled from 
600 deg. Centi. (1112 deg. Fahr.) 
The curves are based on the total 


increase in length of machined and | 


ground cast iron bars one inch in 
diameter and six inches long. A 
small amount of chromium de- 
creases the growth of cast iron to a 
remarkable degree. 

The opinion that chromium con- 


icleaner, stronger steels at a lower 
|price. The labor of removing these 
hulks and cutting them with oxy- 
jacetylene blowpipe to size for ship- 
|ment, promises also to create local 
employment in many centers where 
;}such work is being done under the 
}direction of various relief and civic 


COLLET INSERTS 


The collets used in automatic and 
|semi-automatic machines for hold- 
jing bar stock during various ma- 
chining operations are subjected to 
extremely sever abrasion. Clamp- 
ing the work firmly into position 





removed when making compression 
tests. 

The pulling head has a ball joint 
between the upper crosshead and 
the piston to give a direct pull on 
all specimens. The upper pulling 
head is adjustable through the en- 
tire length of the supporting screws, 
through the medium of the motor 
mounted on top of the upper cross- 





sure a rapid, easy seating of the 


GAMBLE IN ENGLAND 
Chicago, Ill, Oct. 17—D. E. 
Gamble, general manager of 
Borg & Beck Company, division of 
Borg-Warner Corporation, is visit- 





head. The pendulum dynomometer 
load, indicating dial and auto- 
graphic attachment all function as 
one unit. Use of pressurue from the 
accumulator eliminates pulsation in 
applying the load to the specimen 
under test. A non-packed, friction- 
less plunger and time attachment 
are embodied in the load indicating 


ing the English affiliated company, 
Borg & Beck, Ltd., at Leamington 
Spa, a short distance from London. 
He will attend the London Olympic 
automobile exhibition now in prog- 
ress. 
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dial for regulating the speed of 


for machining and quickly releasing | tests. 
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| 
chuck on the valve stem. | 
| 


the | 
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| 





'freshed, rested, exhili- 


|}is made with a clip fastener to as- | 


rated, all the way. 
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HOW CHROMIUM IM 
CAST IRON 


PROVES 





(Continued from Page 7) 


ness of cast irons 
chromium 
chinability. 


difference 


In the present work no 
in machinability 


up to approximately 0.80 per cent. | 
In addition, tests run by an inde- | tures, 


pendent machine shop failed to show 


| 


any definite variation in machin- | 
ability between the chromium-free | ture of cast iron undoubtedly ex- 


and chromium-bearing castings in| plains to a large extent the results 


the various thicknesses. This fact 
has been checked by other experi- 
ences and is particularly stressed 
because of various current opinions 
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Fig. 3—Effect of chromium on tensile and transverse strength and | 


on deflection, 


to the contrary. These opinions are 
generally based on work with irons 
of appreciably lower silicon content 


than the optimum. No marked drop | 


in machinability ‘has been noticed 
in chromium cast iron until its 
hardness approaches 285 Brinell. 
However, this is true only of cast 
iron in general if the hardening is 
brought about by chromium addi- 
tions, and not true if the iron is 
hardened by lowering the silicon 
content, by reducing 
size, or by chilling. 

In the experiments carried out in 
this investigation, it was particu- 
larly noticed that a small addition 
of chromium was effective in ren- 
dering the cast irons completely 
pearlitic. These irons, in the ab- 
sence of chromium, contained an 
appreciable amount of free ferrite. 
For example, 0.26 per cent. chro- 
mium was sufficient to render cast 





Min Cast 


the section | 


treated with ly pearlitic as cast in the standard 
is the question of ma-/| arbitration bar. 

In addition, chromium stabilized 
was | and maintained a pearlitic struc- 
noted, with additions to chromium | ture even on exposure of the cast 
tempera- 


irons to relatively high 


This specific effect of 


obtained in the present experi- 
ments, 
considered the most 


high strength, density and wear re- 
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sistance accompanied by good ma- 
chinability, 

It has been reported by other in- 
vestigators that chromium refines 
the graphite. This observation has 
been found to be true in regard to 
cast irons tending to form large 
graphite flakes, but in the present 
tests it was particularly noticed 
that the presence of chromium pro- 
duced in addition a more uniform 
distribution of graphite and tended 
to prevent the formation of objec- 
tionable ferrite areas containing 


ENTERTAIN JOBBERS 
New Philadelphia, O0., Oct. 17.— 


|More than 250 distributors of auto- 


|motive parts 


within a radius of 


| twenty miles of this city attended a 


meeting and banquet here as guests 


of the Reliable Auto Parts Company, 
| wholesalers. 
fron 2-A of test 1 almost complete-«.— 
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Fig. 4—Effect of chromium on growth of cast iron alternately heated 


and cooled from 600° C (112° F.). 






small 
amounts of chromium on the struc- 


as a pearlitic cast iron is 
suitable for 


Se 





RESUMES OPERATIONS 


Bayonne, N. J., Oct. 17.—The 
American Radiator Company re- 
sumed operations at its largest plant 
at Bayonne today, giving employ- 
ment to between 1,000 and 1,500 
men. The plant has been idle for 
several months. 

The present program provides for 
two shifts a day on a five-day-a- 
week basis. Additional expansion of 
the company’s operations has taken 
place at Buffalo where its malleable 
iron plant for making castings re- 
sumed on a five-day week, calling 
back 250 men. 

The company is the major sub- 
sidiary of the American Radiator- | 
Standard Sanitary Company, one of 
the largest industrial units in the) 
country. 





CREDITS IMPROVE 

New York, Oct. 17.—A decided up- 
turn in collections and _= sales 
throughout the country was re- 
vealed in the October survey by The 
Credit and Financial Management, 
official publication of the National 
Association of Credit Men, issued 
yesterday. Previous months had 
witnessed a slowly rising curve to 
indicate improvement, but in the 
current month the upward turn is 
sharp and decisive, emphasizing the 
favorable indications now being re- 
ported in many parts of the coun- 
| try, according to the survey. 

Five cities, in contrast to one in 
September, note collections as 
“good.” In the sales classification, 
}there are also five cities in the 
“good” column instead of two. Col- 
lections were reported as good in 
Springfield, Mass.; New York city, 
Charlotte, N. C.; Austin, Tex., and 
Albany, N. Y. The three latter also 
report good sales and to this list 
are added Dallas, Tex., and Helena, 
Mont. 

G. E. STOCKHOLDERS GAIN 

Schenectady, Oct. 17——-The Gen- 
eral Electric Company, on Septem- 
ber 30, 1932, had 178,579 stockholders, 
compared with 173,243 on June 30 
j}and 139,697 on September 30, 1931. 
| Since 1925 there has been an unin- 
terrupted increase in the number of 
General Electric stockholders, the 
company says. On December 31, 
1925, there were 35,707 stockholders. 
The number of new stockholders for 
| the year ended September 30, 1932, 
is larger than the entire number of 
stockholders in 1925. 


Sse 


| 
! 





| 


; 
EMPLOYMENT TURNS UP 
Hartford, Conn., Oct. 17.—Employ- 
ment index ot Bridgeport shows im- 
provement. As of October 1 the 
number of employees in 30 factories 
selected from membership of the 
Bridgeport Manufacturers’ Associa- 
} tion was 9,184, the lowest point in 
|several years, when 8,944 were em- 
| ployed. Peak of employment this 
year was 11,883 the first week of 
January. Average factory hours 
|were 37 for the week of October 1, 
|compared with 30.1 during the week 

| of Septemover 10. 
BOSTON BANK TO PAY 
Boston, Oct. 17.—William F. Au- 

|gustine, vice president of National 
{Shawmut Bank of Boston, has 

signed papers at State House which 
| will put $1,113,702 into Charlestown 
| Trust Co., enabling the bank to pay 
|a 50% dividend to depositors in 

savings department and 25% in the 

commercial department. Charles- 
| town Trust was closed December 21, 
| 1931. 


CAR LOADINGS GAIN 

Washington, Oct. 17.—Loading of 
revenue freight for the week ended 
on October 8 totaled 625,636 cars, 
the highest for any week so far this 
year, according to reports filed yes- 
ierday by the railroads with the 
car service dividsion of the American 
Railway Association. 

This was an increase of 3,561 cars 
above the preceding week, but 138,- 
182 cars under the same week in 
1931 and 329,146 cars under the same 
week two years ago. 


TEXAS EMPLOYMENT UP 

Austin, Tex. Oct. 17.—For the 
second consective month, there has 
been a gain in the number of 
workers in Texas firms, according to 
|the University of Texas Bureau of 
|Business Research. The 930 estab- 
|lishments reporting to the Bureau 
|had 66,172 workers on their payrolls 
{on September 15 as compared with 
63,089 om the corresponding date a 
month earher 


es 
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| ON THE OTHER HAND || Hydrogenationin Conversion 


Of Petroleum Wastes 








(Continued from Page 5) 


distillates low in sulfur and free 
from asphalt, without concurrent 
formation of coke; and, fifth, the 
desulfurization, and color and gum 


stabilization of high-sulfur, badly 
gumming naphthas. 
“Hydrogenated lubricating oils 


are characterized by the qualities 
found in Pennsylvania type oils. 
The disadvantage of high carbon 
content possessed by Pennsylvania 
oils, however, is not found in the 
hydrogenated products, thus ac- 
counting for their low carbon for- 
mation in actual service. These 
products have shown application in 
the manufacture of medicinal oils, 
white oils and other products re- 
quiring high purity. 

“Numerous engine tests, both la- 
boratory and field, which have been 
carried out on hydrogenated motor 
oils, have demonstrated them to be 
superior to the highest grade nat- 
ural lubricants, as regards oil con- 
sumption, carbon formation, valve 
gumming and engine wear, both for 
conditions of moderate and severe 
service, 

“The gasolines obtained are low 
in sulfur and gum. They are, in 
general, quite sensitive to the ad- 
dition of tetraethyl lead, and high 
anti-knock quality is obtained from 
the more aromatic feed stock. 

“The value of these high anti- 
knock gasolines as blending agents 
is quite apparent, and in this con- 
nection it has been shown that hy- 
drogenated fuels of high octane 
number are equal to benzene for 
this purpose. In addition, the low 
sulfur of hydrogenated gasolines 
mekes them  advantaegous for 
blending with naphthas having sul- 
fur contents dificult to treat. 

“Two of the most important re- 
cent developments in this adapta- 
tion of the hydrogenation process 


have been the production of safety| the valuation of gas_ utilities 
solvents. | rural 


fuel and hydrogenated 
Hydrogenation yields a high-flash 


safety fuel of extremely good quality.| farm 
“Burning oils produced by com- chauffeurs’ license law. 





— senses 
SE 


mercial hydrogenation are low in 
sulphur and indicate superior burn- 
ing qualities. Lamp tests of the 
commercial hydrogenated kerosenes 
have shown them to possess burn- 
ing characteristics considerably su- 
perior to those indicated. 

“Commercial production is now 
under way for the establishment of 
a complete line of hydrogenated sol- 
vent naphthas. These materials find 
application as lacquer diluents, 
paint and varnish thinners, rubber 
solvents and resin solvents, as well 
as in a number of special uses 
where a combination of high solvent 
power and controlled evaporation 
rate is essential. 


WILLIAMS CORP. TO 
DISTRIBUTE GRAHAM 
Hartford, Conn. Oct. 17.—The 
Williams Corporation has been 
formed here to aet as distributor 
for Graham-Paige sixes and eights 
in the entire state of Connecticut 
except Fairfield county. Head- 
quarters have been established at 
549 Connecticut Boulevard, East 
Hartford. 





REPAIRMEN FORM 
NEW HAVEN GROUP 
New Haven, Conn., Oct. 17.—The 
New Haven Automotive Repair- 
men’s Association has been formed 
here for the exchange of credit in- 
formation and development of a 
code of trade practices. The group 
will be affiliated with similar or- 
ganizations in Waterbury, Hart- 
ford and Bridgeport. 


TEXAS GOVERNOR VETOES 
THE TRUCK EXEMPTION BILL 
Austin, Tex., Oct. 17.—Governor 

Sterling has vetoed the two last re- 

maining bills of the recent third 

called session of the Legislature. 

These bills proposed to provide for 

in 

areas and _ unincorporated 
towns, and for the exemption of 
truck operators from the 








Owners of 1,500,000 Business 
Vehicles Will Get the 
Issue of October 28 


Fleet owners having 10 or more vehicles, 


25,000 names, will receive the truck issue 


October 28. Only Automotive Daily News 


can provide such wide extra distribution 


at no additional cost to the advertiser. 


If you want to reach not only those owners 


but all exclusive truck dealers, important 


bus operators, 8,000 passenger car dealers 


and important factory officials, use that 


issue with a page at $350; half page at $175 


or a quarter page at $87.50. 


Forms close 2 days preceding publication. 
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